
 A GUIDE TO
BUYING & SELLING YOUR HOME

“Your Home. Our Passion.”



MEET LOUISE

Louise and her great-
niece Ava at her 

client appreciation 
event that took place 
February 2017 at 
the Famous Players 

in Pickering



Louise first ventured into the Real Estate world when she 
joined Tridel in 1989 as a Part-Time Administrator while 
continuing her profession as an Insurance Broker with 
Marsh & McLennan, Ltd.  Juggling two jobs kept her 
busy; perhaps too busy, but Louise felt this compelling 
need to continue her relationship with Tridel anticipating 
a “future” with them.  In 1998 Louise saw that future 
and joined Tridel’s sales force on a full-time basis.

Louise’s first project was the prestigious 123 Eglinton 
located at Yonge and Eglinton.  She wasn’t yet licensed 
but knew of an opportunity that awaited her.  Tridel’s 
flagship project, No. 10 Bellair was scheduled for 
its premier launch in September 1999.  Since most 
of these suites would range in the millions, Louise 
recognized the need to be a licensed Real Estate 
Agent to bring more value, education and guidance to 
the prospective clients.  While working full-time, mother 
of two young children, Louise went to school 
and obtained her license in record time.
 
Now licensed, Louise quickly moved through many 
locations, selling out buildings.  In fact, in just over 5 
years Louise sold over $100 Million dollars worth of 
condominiums with Tridel.  Her breadth of knowledge is 
spread across the GTA from Pickering to Mississauga, 
North York to the pulse of Downtown Toronto.
Yet the toughest decision for Louise was to 
come…in 2003 Louise made the difficult, but 
exciting plan to join the resale industry, leaving 
Tridel and moving over to Del Realty Inc.  

This allowed Louise more flexibility to work 
hard in the resale condo market but allowed 
her to spend more time with her family.
 
Over the next year, Louise pursued a term with 
Re/Max Results Realty Inc. and gained further 
knowledge of the Durham Housing Market selling 
some 25 homes in just under 9 months and achieving 
the 100% Club Award.  Again, Louise wanted to 
bring a higher level of service to her clients and 
decided that one way to do this would be to pursue 
training as a Home Stager.  Now as an Accredited 
Staging Professional, and combining her years of 
shadowing the interior designers at Tridel, she can 
only benefit a seller further with this knowledge 
and expertise to showcase their own home!

Louise then joined Royal LePage Connect Realty 
where she cultivated and grew her business over 9 
years. Determination and a passion for Excellence, 
Louise was honoured Diamond Award, ranking in the 
top 3% of Canada, for 7 consecutive years working 
with the Brokerage. After dedicating many years 
with the Connect team, Louise knew that in order to 
successfully grow her business and provide top notch 
service for her clients a move to a new Brokerage 
was just the edge she needed. Now, working 
under the Royal LePage Signature umbrella, Louise 
has re-branded her business while still maintaining 
strong relationships with her loyal clients. Providing 
professional and dedicated service for her clients 
is the main focus.   Louise has continued to raise 
the bar year after year. For the past 9 years, she 
has been ranked in the top 3% of Canada with 
2018 as her best year yet ranking in the top 2%!
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   MY PROMISE 

TO YOU

“



RAISING THE BAR

“My advice to anyone considering buying or selling real estate is to first pick a salesperson in whom 
you have the most trust. Mutual trust and loyalty are essential ingredients and play a central role 
in any Realtor-client relationship. You deserve, in return for this trust, continued communication and 
support. With this in mind, I give to you my promise of continued professional service so you are fully 
satisfied with your purchase or sale. 

• TO GIVE BACK TO THE COMMUNITY BY WAY 
OF SPONSORSHIP OR VOLUNTEERING WITH 
LOCAL ORGANIZATIONS.

• TO CONTINUE MY INVOLVEMENT IN 
SUPPORTING LOCAL WOMEN’S SHELTERS.

• TO ALWAYS WORK TOWARD NEW GOALS 
AND WAYS TO SERVE YOU BETTER. 

FUTURE FOCUS

• TO CREATE AND SUSTAIN A FUN, 
EMPOWERING, EXCITING AND HIGH 
ENERGY WORK ENVIRONMENT, CENTERED  
AROUND PERSONAL GROWTH 

• TO HELP 100 FAMILIES WTH THEIR BUYING 
AND SELLING NEEDS OVER THE NEXT TWO 
YEARS.



SENIOR 
REAL ESTATE 

SPECIALIST



I  have the knowledge, 
experience and   compassion 
required to comfortably 
handle challenges  unique 
to senior citizens. I take 
a no-pressure approach 
to the transaction process 
and have a strong service 
orientation  that allows me to 
carefully walk seniors, and 
their families, through the ins 
and outs of the  buying or 
selling process with ease. 

I will take the time and effort 
required to make you feel 
comfortable and in-touch 
with the selling process. I 
understand and empathize 
with, the demmands a sale, 
or purchase, can have on 
a senior and will actively 
work to minimize them. My 
role is to take the stress, 
worries and uncertainties 
off of your shoulders and 
place them onto mine

I tailor the marketing of a 
home to the specific needs 
of seniors and their family 
members. I have extensive 
knowledge of local senior 
housing options as well as 
elderly support services. 
I take an active role in 
ensuring your home gets 
the attention it deserves on 
the market. This removes the 
burden from the seller and 
allows for optimum expoure



READY STAGE SOLD

I often get asked how and why staging a home can 
play such a significant role in the selling process. 
There are pages and pages of statistics I could show 
you to answer that question, but to put it simply, it 
gives buyers a better sense of what their ‘life’ would 
look like, in your home. Staging allows prospective 
buyers to mentally visualize themselves living in your 
home before they make the decision to purchase 
it. Staging is not meant to take away from your 
own sense of style and decor, but rather, is used to 
enhance it and give buyers a better sense of how 
their own likings and taste could pair nicely with 
your home’s finishes and features. As an accredited 
staging professional, I work diligently to ensure your 
home is ready for the market at no cost to you. I am 
continually updating my inventory of staging items 
to keep up with style trends so your home is sure to 
impress prospective buyers when it hits the market!

21% of buyers’ agents believe staged homes 
increase the dollar valueo buyers are willing to offer 
by 1-5% compared to a similar unstaged home 

29% of buyers’ agents believe staged homes 
increase the dollar value buyers are willing to offer 
by 6-10% compared to a similar unstaged home.

80% of prospective buyers find it easier to visualize 
a property as a future home when staged. 

  THE STATS



Before After

 1880 VALLEY FARM ROAD #917     PICKERING

 1010 GlEN STREET #135     OSHAWA

Before After



Proactive and professional 
service until you find the right 
home, and continued support 
beyond your purchase making 
your transition as seamless 
and stress-free as is possible 

Up-To-The Minute information 
on new MLS listings, reduced 
prices, current bank power of 
sales, new home options and 
private sales sent to your inbox

Proactive prospecting within 
your desired area to locate 
potential sellers with homes 
that fit your criterion and 
fall  within your price point

Absolutely no fees or costs 
to you as buyers and daily 
emails sent to your inbox  with 
new or reduced properties on 
the market to keep you in the 
loop in terms of competiors

Access to view properties as 
soon as they come on the 
market and sometimes even 
before they hit the market

BUYING A 
HOME



ARE YOU FINANCIALLY

In order to avoid any future 
surprises, there are a number of 
financial exercises you can do to 
gauge where you stand. Most often 
they include calculating your net 
worth and calculating your current 
monthly income vs. your fixed 
expenses including debt repayment.

Once you understand these variables, 
you can make a proper sound, and, 
most importantly, informed decision 
when it comes to purchasing a home.

Knowing your net worth (the amount 
left over once total liabilities and 
assets are subtracted) is crucial when 
sitting down with your mortgage 
representative. Not only will this 
information guide you into purchasing 
a home, it also provides a snapshot 
of your current financial situation. 

READY



Once you’ve made the 
necessary calculations and feel 
confident tha you are ready to obtain 
a mortgage, it’s wise to select a lender 
and get pre-approved. The lender will 
look at your financials and establish 
the amount of mortgage you can 
afford. Once confirmed, the lender will 
provide a letter of written confirmation 
or certificate for a fixed interest rate that 
is valid for a certain period of time. 

GETTING  A  MORTGAGE  PRE--APPROVAL

Some buyers may decide  aganst the 
pre-approval because they want to wait 
until they find the right property that suits 
their needs and fulfills their wishlist. 
However, a pre-approval makes the 
home search a lot less time consuming 
and much easier because you will know 
your price limit. It also shows sellers that 
you are prepared and financially sound. 

THINGS TO HAVE ON HAND

• Details from your curent employment including pay stubs and 
confirmation of salary

• Other sources of income and proof of financial assets
• Source of amount of downpayment and deposit
• Proof of source of funds for closing which is usually 1.5 - 4% of 

the purchase price
• Your personal information and valid identification



What type of home are you looking for?

How many bedrooms and bathrooms do 
you need? 

Do you want a separate dining room, or 
open concept layout?

Do you want a finished basement? Or need 
a separate entrance?

How large of a garage do you need? Or 
do you need one at all?

How easy is your current commute? Are you 
willing to compromise for a home location?

Where is your extended family located?

How easily accessible do you want services 
to be? (I.e. shopping, schools, and hospitals)

Do you have any specific location wants 
(I.e. close to parks, backing onto a ravine, 
quiet street?)

What size yard are you looking for? 

How much are you willing to invest in a  
property? (I.e. renovations and upgrades)

How long do you plan on living here?

QUESTIONS TO ASK YOURSELF
QUESTIONS TO ASK YOURSELF
QUESTIONS TO ASK YOURSELF





What’s  Involved  With  Home  Ownership?

Mortgage  Payments
Whether you have monthly, weekly, or bi-weekly mortgage payments, be sure 
to have the funds available on time. Making late payments may result in late 
charges and negatively affects your credit rating. It can even lead to more serious 
consequences such as foreclosure. It is wise to have three months worth of mortgage 
payments in your account at all times. 

Saving  for  emergencies
All buildings have a life cycle meaning they age and will require repairs and 
replacements at some point. Even if you are handy, there are costs associated with 
any project and it is wise to have funds set aside for when that time comes. Saving 
for emergencies also allows you to account for non-home ownership related situations 
such as a family emergency or job insecurity.

Costs  of  operating   a  home
Besides your morgage, property taxes and insurance, there are many other ongoing 
costs associated with operating your home. They many include, but certainly are not 
limited to: maintenance and repair, costs for services such as a security alarm and 
cable and internet. If you have a condominium, some of these expenses may be 
included as part of your monthly maintenance fees. The cost of operating a home 
depends on a number of variables and this should be taken into considerating when 
purchasing a home.

Live  within  your  means 
Prepare a monthly budget and stick with it. You should continuoously monitor your 
spending habits and every month evaluate your progress in meeting your financial 
goals. If you are spending too much, finding ways to cut back can significantly alter 
financial stress you may be feeling. Owning a home, whether it be your first or fifth, 
requires that you pay close attention to your finances and make adjustments as is 
necessary. 



A lockbox (if applicable) will be 
placed on on your home for all 
appointments. A for sale sign will 
also be placed on your property 
(if applicable) to provide 
exposure to those passing by

Professinal photographs will be 
taken along with a professional 
video tour of your home to enhance 
everything that it has to offer. Once 
pictures have been taken, a virtual 
tour, 3D tour and customized 
feature sheets will follow. 

Your property will be loaded onto 
the Toronto Real Estate Board and 
within 24 hours of activation, your 
listing will appear on realtor.ca.

Once activated, co-operating 
realtors can start booking showings. 
Our full service reception will keep 
you updated on all apointments 
that are new, cancelled or 
have changed their times.

After each showing, a follow up 
will be done to obtain feedback. 
This information will be relayed 
to you to ensure you are fully 
up-to-date with what is going 
on and your property is being 
received by potential buyers.

A weekend open house may be 
conducted on your property to 
maximize exposure to the public and 
potential buyers. This is left up to your 
discretion as to whether you would 
like to have an open house or not.

An in office agent tour may take 
place to introduce your property 
to realtors from our office of 
nearly 1000 agents. This, again, 
allows for significant exposure 
and gives agents a better sense 
of what your home has to offer 
beyond the photos and video tours. 

SELLING A 
HOME



THE PROFESSIONALS TO HAVE

IN YOUR CORNER

No one will play a more important role in helping you find a home than your real estate agent. Having the 
right agent by your side will not only give you more free time but you can be at ease knowing everything 
is being taken care of. From offer negotiations and researching market trends to having community insight, 
arranging showings and home inspections - the value of a dedicated realtor is endless! All this and more are 

part of what I will do for you as my client. 

If you haven’t already gone through the process of mortgage pre-approval, you will need to find the right 
lender to assist you during the purchasing process. Remember, there are many financial institutions that provide 
mortgages so it’s always a good idea to shop around and ask questions because interest rates, lender terms 

and conditions can vary

Protecting your legal interests is vital to the purchasing process. A lawyer will provide security and ensure that 
the property you are wanting to buy does not have any building or statutory liens, charges of work or clean up 
orders. Your contracts will be reviewed in detail and money will be exchanged legally. Again, shop around 

and ask questions as legal fees and services may vary. 

A necessary condition to add in your offer is a home inspection. Hiring the right professional who is 
knowledgeable can make all the difference. The Home Inspector’s role is to inform you on the property’s 
condition and will advise you if something is not functioning properly, needs to be changed or replaced, or 

is not safe. 

REAL ESTATE AGENT

LAWYER

mortgage broker

home inspector



IS  YOUR  HOME  READY ?
Flooring
• Dirt or stains
• Excessive wear or damage
• Area rugs clean and stain free

Doors, walls and ceilings
• Latches/handles secure and working propertly
• Open/close easily without squeaks
• Dirt, fingerprints or other stains
• Nail or thumb-tack holes, tape residue
• Cracks, chips, water damage
• Need for repainting
• Neutral, light colours throughout

Windows
• Glass sparkling clean/chip and crack free
• Open and close easily
• Latches/handles/locks secure
• Dirt and fingerprints on frames/sills
• Screens clean and without holes
• Storm windows in good condition

Window Coverings
• Dirt and stains
• Excessive wear or sun damage
• Open and close easily

Entryway and hallways
• Clean and free of clutter or obstructions
• Welcome mat(s) clean and inviting 

Lighting
• All bulbs working and proper wattage
• Broken switches, exposed wiring
• Table and floor lamps working properly

Closets and storage areas
• Clean and well organized
• Clutter and excess junk removed
• Clothes hung neatly
• Shoes and boots neatly stored and stacked
• 

Bathrooms and powder rooms
• Every surface sparkling clean
• Countertops organized, free of clutter
• Fresh soap and hand towels
• Sink spotlessly clean, faucets working properly
• Tub and shower surfaces clean and free of 

personal items
• Shower curtains clean and in good repair
• Toilet extra clean, working properly
• Closets, cupboards organized and de-cluttered
• Medicine cabinet clean, ‘personal items’ removed

Basement, furnace room and garage
• Clean and well organized
• Clutter and excess ‘junk’ removed
• Remaining items stored/stacked neatly
• Everything thoroughly vacuumed/dusted

Yard and environmental
• Driveways, sidewalks clear of snow and ice
• Lawns mowed/edged regularly
• Large bare spots repaired
• Leaves removed from lawn and flower beds
• Trees pruned, hedges trimmed
• Flower beds weeded and tidy
• ‘Junk’ and scrap removed
• Lawn furniture clean, organized
• Bicycles, children’s toys stored neatly
• Firewood organized and neatly stacked

Structures
• Exterior surfaces clean, in good working order
• Front door exterior clean, inviting
• Eavestroughs and downspouts clean
• Gates open/close properly
• Fences/decks in good condition
• Sidewalks and walkways in good repair
• Driveway clean, in good repair

bedrooms
• Free of clutter 
• Laundry tucked away/hidden
• Beds made
• Rooms are ‘de-personalized’ 



recommended services 
Lawyers 
Scott Magder
Scott Magder Law Firm
scott@scottmagder.com
p: 905-509-5267
f: 905-509-5270

Tim Vanular
Vanular Lawyers Professional Corporation
vanular@vanulaw.com
p: 905-427-4886
f: 905-427-5542

home inspectors
Brian Daley
Association Group Of Home Inspectors
1-866-242-5906

Dan Silcox
Amerispec Home Inspections
1-800-463-9457

Dennis Moore
Discovery Home Inspection
905-439-2070

painters and repairs
Nick Trentadue
647-588-1448

moving  checklist
update  your  ne w  address
• Post office (must be done within 5 days of moving)
• License (must be done within 5 days of moving)

professional  services 
• Banks
• Credit Cards
• Insurance company - auto and life
• Finance companies
• Lawyer
• Doctor

government
• Health card
• Child tax credit
• Old age security
• Canada pension

Utilities and providers
• Electricity company
• Gas Company
• Water company
• Telephone provider
• Internet/cable provider
• Cell phone(s)

important references
Ajax - Pickering Hydro
Veridian
www.veridian.on.ca
905-668-5878

Toronto Hydro
www.torontohydro.com
416-542-8000

Rogers
www.rogers.ca
1-877-559-5202

Bell
www.bell.ca/support
1-888-759-3474

www.toronto.ca & www.durham.ca 

Toronto District School Board
www.tdsb.on.ca

Durham District School Board
http://www.ddsb.ca



MARKETING YOUR HOME

monthly  neighbourhood  ad- mail
This is one example of the variety of ad mail cards we 
send out monthly. These are delivered to over 5000 
homes in Durham Region and showcase properties that 
we have on the market, have recently sold or are coming 
soon. This allows for optimum exposure when it comes 
to your home and provides prospective buyers with a 
simple no-hassle way to get in contact with myself with 
any questions about a property they might see, and like! 
These cards solicit significant interest and allow buyers

to get a glimpse into what your home may offer. Rather 
than simply relying on realtor.ca or a similar home search 
engine; these cards are in the hands of prospective buyers 
and get the phone ringing! The cards are designed to 
‘stand out’ and encourage people to have a look. We 
find that often times, even if they themselves aren’t looking 
to buy right this minute, they may know someone who is 
and can pass along your home’s information. Overall, 
they are a great way to generate interest in your home ! 

Your Home, 
      Our Passion.

Louise A. Sabino Team LouiseSabinoTeam Louise A. Sabino

2007-2016 DIAMOND AWARD WINNER | 2017 RED DIAMOND AWARD WINNER

*Not intended to solicit those under contract with another Realtor.

c: 416-574-3333  o: 416-443-0300  louisesabino@royallepage.ca  www.LouiseSabino.com

LOUISE SABINO, SRES | LICENSED BROKER

BRINGING THE 
WOW-FACTOR

1010 Glen St #135 | Oshawa

27 Vineyard Ave | Whitby

715 Grandview St #10 | Oshawa

YOUR 
HOME

180 Rands Rd  | Ajax 859 Exeter St | Oshawa

228 Twyn Rivers Dr  | Pickering

60 Kippendavie Ave #203 | Toronto

101 Prudential Dr #602 | Toronto 1200 The Esplanade #708 | Pickering

1200 The Esplanade #1012 | Pickering55 Harbour Sq #2416 | Toronto

1265 Ilona Park Rd | Pickering 15 Northgrove Cres | Brooklin

 THESE SAVVY SELLERS GOT 102% OR MORE FOR THEIR STUNNING HOMES!          

It’s a breeze with Louise



LET’S GET SOCIAL

Louise A. Sabino TeamLouiseSabinoTeamLouise A. Sabino

In this day and age, social media continues to play a huge role in how we navigate our everyday lives. 
Increasingly, buyers and sellers turn to the internet to find their realtors and even their dream homes. That’s why 
we continue to work diligently to use all forms of advertising to get your home the most exposure possible. 
We use paid advertising offered through Facebook and Instagram and target specific groups in a designated 
area to ensure that everyone who should see your home, does! Like the neighbourhood ad mail cards, social 
media allows prospective buyers to reach out through instant messaging or comments on a post to which we 
are able to reply instantly. A great example of the power of social media was with our listing in March 2018 
on 228 Twyn Rivers Drive in Pickering. We had our videographer put together an incredible home tour (more 
on that later) which was viewed thousands of times in a matter of two days. From that video alone, we had 4 
inquiries, 3 of which were through Facebook alone. Though we most certainly know  that social media can 
only do so much, we do feel that it offers an added value like no other when marketing your beautiful home!



PICKERING

THE MEAT AND POTATOES
MYHOMEVIEWER - PROFESSIONAL VIDEOGRAPHY PIXELS ALIVE - PROFESSIONAL PHOTOGRAPHY

We are so excited about our marketing strategies this year! 
For one, we’ve really kicked it up a notch and have added 
some exciting features. Namely, our video tours! Matt of 
‘Myhomeviewer’ works wonders and does an amazing 
job of putting your home’s best foot forward. The video tour 
takes roughly 1 hour to put together and is posted on our 
Facebook, Instagram and Youtube as well as promoted 
through paid advertising on social media for maximum 
exposure. Additionally, the video tour is linked to your 
home’s listing through the multiple listing service so buyer 
agents see it as soon as your home hits the market.The 
video tour highlights your home’s best features that aren’t 
always captured in photographs. It allows prospective 
buyers to get a better feel for what your home has to offer 
and makes it easy to imagine what it might be like to walk 
through your home - meaning a greater chance they might 
book a showing to do just that! Overall, we feel that the 
videos are increasingly well-received online and play an 
important role in getting your home sold in a timely manner 

We have worked with Peter of Pixels Alive for longer than 
we can remember and he continuously surprises us with his 
talent, professionalism and ability to capture your home in 
the best light. Like the video tour, professional photos truly 
matter when it comes to marketing your home to esnure 
you get top dollar. The photos are uploaded to MLS the 
day your home hits the market and not a minute later. This 
is critical to marketing your home as it lets buyer agents see  
your home - meaning - they will be able to tell whether or not 
it might work for their clients. No photos means less interest 
(if any) and can truly harm your home’s chances of being 
seen, and sold. Peter is always finding new innovative 
ways to up the ante when it comes to showcasing your 
home and something we are really proud to offer our 
clients is a comprehensive 3D tour of their home. If you’re 
not familiar with this process, it works similarly to Google 
Maps in that you can select areas in the home you’d like 
to  check out and it brings you there. The major difference 
is that this technology is state of the art and clear as day!

FEATURE SHEETS

1950 LODGE ROAD
PICKERING

Nestled on a huge lot this spacious four bedroom 
home is simply beautiful! Hardwood floors  
throughout (Main Floor 2010), generously  appointed 
rooms, renovated  main floor laundry (2010), main 
floor powder room (2010), Cac (2013), re-shingled 
(2010), furnace (2005), stainless steel appliances, 
master ensuite renovated (2009)...You won’t be 

disappointed! 

Welcome  to 1950 Lodge Road 

LOUISE SABINO, SRES | LICENSED BROKER
cell phone: 416-574-3333       office: 416-443-0300
louisesabino@royallepage.ca   www.lousesabino.com

Main Level

Living 

Dining

Kitchen

Family

18.11 x 12.30

12.30 x 11.97

14.99 x 10.10

17.88 x 10.10

Hardwood Floor, Bay Window, Sunken Room

Hardwood Floor, Picture Window

Hardwood Floor, Picture Window, Eat-In 

Hardwood Floor, Fireplace, W/O To Yard

Master

2nd Br

3rd Br

4th Br

Upper Level

18.89 x 12.79

11.09 x 12.79

12.10 x 8.10

11.18 x 9.48

Hardwood Floor, 3Pc Ensuite, W/I Closet

Hardwood Floor, Picture Window, Large Closet

Hardwood Floor, Picture Window, Large Closet

Hardwood Floor, Picture Window, Large Closet

Lower Level

5th Br Laminate

Ss Fridge, Ceran-Top Stove, B/I Dishwasher, Front Loading Washer And Dryer, All Window Coverings, 
All Elfs, Cac, Pool & All Related Equip (Heater "As Is"), Walking Distance To Schools, Parks, Mall & Trails, 
Close To 401 & 407!

Washrooms    1 x 4, 1 x 3, 1 x 2

Inclusions

Heating:          Forced Air Gas/ Central Air           Parking:             2 Car Garage/ Private Drive 2 Spaces

Taxes:            $5165.72/ 2017                            Posession:            60-90/TBA

Features      All Measurements Are In Feet



MARKETING IN A NUTSHELL

We feel strongly that how your home is marketed plays a critical in role when it comes to why someone would want 
to buy it. Marketing your home is designed to shed light on its best features to prospective buyers and buyer agents. 
We are proud to offer all of our marketing materials, strategies and tools at no additional cost to you as our sellers. 
We also strive to make the time before your home hits the market as stress-free as possible for you as our client. There 
is an ancient proverb that says “First Impressions Are The Most Lasting” and we couldn’t agree more. That’s why part 
of our promise to you is that your home is ‘stage ready’ and brings the ‘wow’ factor the minute it hits the open market !

SOME EXAMPLES OF PETER’S WORK



Top  Ten  Things  We  Love  About  Our  Home

one

two

three

four

f ivr

six

seven

eight

nine

ten



Notes



Your Home.  Our Passion

*Not intended to solicit those under contract with another Realtor.

c: 416-574-3333  o: 416-443-0300  louisesabino@royallepage.ca  www.LouiseSabino.com

LOUISE SABINO, SRES | LICENSED BROKER

Louise A. Sabino TeamLouiseSabinoTeamLouise A. Sabino


